
January-February

• Buyers- This is the time of year to get prepared for a busy spring! Begin by finding a Realtor that you love, and 
ask for suggestions on lenders you could meet with. The key is to get pre-approved, determine your budget 
and get the pieces in place so making an offer is turnkey when you’ve found The One. Consider making 
suggested improvements to your credit and topping off your savings after establishing your mortgage goals. If 
you are desperate for a home, there are often homes that went on the market during the late fall or early 
holiday season that are ready for a price-drop. 

• Sellers- This is your time to prepare as well. Begin interviewing agents to determine the value of your home, 
potentially make repairs and get the home ready to list. As you clean, paint and prepare your home, consider 
talking to your agent about a “coming soon” status approaching spring to generate interest while updates are 
being wrapped up. ALWAYS talk to an agent before doing major work on your home in order to sell it. 
There’s a chance the return might not be what you are hoping for, and a potential to over-improve your home 
and make it difficult to sell.  

March-May

• This timeframe is considered the “spring market” where activity is at a peak. While there is typically a higher 
inventory, there is also an influx of buyers ready to get outside and find their new home. You might find that 
intentions aren’t always serious this time of year, as buyers are curious and exploring, and sellers might be 
testing the waters to see if a high price will generate interest. In this fast-paced season, buyers should be 
prepared with a budget and your offer terms in your back pocket. Sellers, understand what you would accept 
and how much you would net from the sale of your home prior to being in an emotional scenario. 

June-September

• Consider the pros and cons of listing or searching for a home during this time. You might see a great side of a 
property and a neighborhood, but you could also be inconvenienced by vacations and holidays. 

October-December 

• Usually if you are seeking a home or hoping to sell your home at this time of year, know that the other party is 
usually more serious. This is not a time for curious people to hit the road, and for “exploratory” sellers to put 
their homes on the market to see what would happen. People are typically more focused on family and friends, 
so they will be less likely to be searching or wanting people in and out of their homes. Bonus, though, 
beautifully decorated houses are plentiful and you can find the perfect “Christmas Tree corner” that we all 
know we secretly plot during showings. 
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